QUESTION 
Turlon Technologies is an ICT company in Uganda that supplies computers, printers, networking equipment, software, and other technology products to schools, businesses, government institutions, and individual customers.
The management has collected sales data for the period January to June 2026. However, the sales manager is finding it difficult to determine the company's best-selling products, most profitable branches, top-performing salespersons, and monthly sales trends.
You have been hired as a data analyst to examine the sales records and prepare reports to support management decision-making.
Enter the following data into Microsoft Excel.
	Transaction ID
	Date
	Branch
	Salesperson
	Product
	Category
	Customer Type
	Quantity
	Unit Price (UGX)

	TT001
	05/01/2026
	Kampala
	John
	Laptop
	Computers
	Business
	3
	2,500,000

	TT002
	08/01/2026
	Mbarara
	Sarah
	Printer
	Printers
	School
	4
	650,000

	TT003
	12/01/2026
	Gulu
	Peter
	Router
	Networking
	Business
	6
	180,000

	TT004
	18/01/2026
	Kampala
	Mary
	Desktop
	Computers
	Government
	5
	1,800,000

	TT005
	22/01/2026
	Mbarara
	David
	Toner
	Accessories
	Business
	10
	120,000

	TT006
	03/02/2026
	Gulu
	Sarah
	Laptop
	Computers
	School
	2
	2,500,000

	TT007
	07/02/2026
	Kampala
	Peter
	Printer
	Printers
	Business
	6
	650,000

	TT008
	11/02/2026
	Mbarara
	Mary
	Router
	Networking
	Government
	8
	180,000

	TT009
	16/02/2026
	Gulu
	John
	Desktop
	Computers
	Business
	4
	1,800,000

	TT010
	24/02/2026
	Kampala
	David
	Toner
	Accessories
	School
	15
	120,000

	TT011
	04/03/2026
	Mbarara
	Peter
	Laptop
	Computers
	Government
	4
	2,500,000

	TT012
	09/03/2026
	Kampala
	Sarah
	Printer
	Printers
	School
	5
	650,000

	TT013
	14/03/2026
	Gulu
	Mary
	Router
	Networking
	Business
	10
	180,000

	TT014
	20/03/2026
	Mbarara
	John
	Desktop
	Computers
	School
	3
	1,800,000

	TT015
	26/03/2026
	Kampala
	David
	Toner
	Accessories
	Government
	12
	120,000

	TT016
	02/04/2026
	Gulu
	Peter
	Laptop
	Computers
	Business
	5
	2,500,000

	TT017
	08/04/2026
	Kampala
	Mary
	Printer
	Printers
	Government
	3
	650,000

	TT018
	13/04/2026
	Mbarara
	Sarah
	Router
	Networking
	School
	12
	180,000

	TT019
	19/04/2026
	Gulu
	David
	Desktop
	Computers
	Government
	6
	1,800,000

	TT020
	25/04/2026
	Kampala
	John
	Toner
	Accessories
	Business
	20
	120,000

	TT021
	03/05/2026
	Mbarara
	Mary
	Laptop
	Computers
	School
	3
	2,500,000

	TT022
	09/05/2026
	Gulu
	Sarah
	Printer
	Printers
	Business
	7
	650,000

	TT023
	15/05/2026
	Kampala
	Peter
	Router
	Networking
	Government
	9
	180,000

	TT024
	21/05/2026
	Mbarara
	David
	Desktop
	Computers
	Business
	5
	1,800,000

	TT025
	28/05/2026
	Gulu
	John
	Toner
	Accessories
	School
	18
	120,000

	TT026
	04/06/2026
	Kampala
	Sarah
	Laptop
	Computers
	Government
	6
	2,500,000

	TT027
	10/06/2026
	Mbarara
	Peter
	Printer
	Printers
	Business
	8
	650,000

	TT028
	16/06/2026
	Gulu
	Mary
	Router
	Networking
	School
	15
	180,000

	TT029
	22/06/2026
	Kampala
	David
	Desktop
	Computers
	Business
	7
	1,800,000

	TT030
	29/06/2026
	Mbarara
	John
	Toner
	Accessories
	Government
	25
	120,000



Questions
Section A: Sales Revenue Analysis
1. Calculate the total sales revenue for each transaction and include it in the dataset. (2 marks)
2. Create a PivotTable showing the total sales revenue generated by each product. (2 marks)
3. Determine the total revenue generated by each product category. (2 marks)
4. Identify the product that generated the highest total revenue. (2 marks)
5. Determine the total quantity of products sold during the six-month period. (2 marks)
Section B: Branch Performance
6. Create a PivotTable showing total sales revenue generated by each branch. (2 marks)
7. Rank the branches from the highest to the lowest sales revenue. (2 marks)
8. Determine the total quantity of products sold by each branch. (2 marks)
9. Identify the branch with the highest sales revenue and calculate its percentage contribution to total company revenue. (2 marks)
10. Compare the sales performance of Kampala and Mbarara branches by product category. (2 marks)
Section C: Salesperson Performance — 10 Marks
11. Create a PivotTable showing total sales revenue generated by each salesperson. (2 marks)
12. Determine the number of transactions handled by each salesperson. (2 marks)
13. Identify the salesperson who generated the highest revenue. (2 marks)
14. Compare the quantity of products sold by each salesperson. (2 marks)
15. Identify the salesperson with the lowest total revenue and state the amount generated. (2 marks)
Section D: Monthly Sales Trends — 10 Marks
16. Create a PivotTable showing total sales revenue for each month from January to June 2026. (2 marks)
17. Identify the month with the highest sales revenue. (2 marks)
18. Determine the total sales revenue generated in the first quarter (January–March). (2 marks)
19. Determine the total sales revenue generated in the second quarter (April–June). (2 marks)
20. Compare the first-quarter and second-quarter sales revenue and calculate the percentage change. (2 marks)
Section E: Advanced PivotTable Analysis — 10 Marks
21. Create a PivotTable comparing sales revenue by branch and customer type. (2 marks)
22. Create a PivotTable showing the quantity sold for each product across the three branches. (2 marks)
23. Create a PivotTable showing total sales revenue by salesperson and product category. (2 marks)
24. Identify the customer type that contributed the highest total sales revenue. (2 marks)
25. Create a PivotChart illustrating monthly sales revenue and present it in a format suitable for management reporting. (2 marks)


